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A new breed of planners are entering the market and 
attracting a wave of younger Australians to financial advice. 
Finn Kelly and Sarah Riegelhuth are two such planners, 
helping a rising AFL star reach new financial heights. 
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KIcKING 
GOALS
Finn Kelly and Sarah Riegelhuth, financial advisers, Wealth Enhancers



Nick* went to see financial advisers Finn Kelly and Sa-
rah Riegelhuth from Wealth Enhancers at the begin-

ning of 2011 after he’d been playing AFL football profes-
sionally for three years.

During this time he’d managed to save some money in 
the bank and intended to use to purchase a property. Other 
than this, he really didn’t have any other assets and had 
never completed a budget or worried much about money, 
instead spending everything he earned, aside from the 
$1,000 he saved each month, a habit he got into about 18 
months earlier.

Nick’s base salary of $120,000 did not include match 
payments, lump sums (approx. $3,500) paid to a player for 
each game played. In the previous year he had played 12 
games and had managed to use some of these payments to 
boost up his savings account. The rest had been absorbed 
by excess spending.

Nick had 12 months ahead of him on this salary structure, 
and was then going onto a fixed base salary of $180,000 
with no match payments. At which point his contract would 
be up for renegotiation. 

“We agreed together to factor into our planning only his 
base salary of $120,000 for this year, and use next year’s sal-
ary of $180,000 as his estimated gross income (plus CPI) 
for the following 8 years, which Nick hoped would be the 
minimum length of his football career,” said Riegelhuth. 

“We discussed the fact that it was likely he would earn 
more than this, provided his playing ability continued to 
improve, however we all felt more comfortable taking a con-
servative approach to predicting his future earning capac-
ity.”

“Nick was referred to us by an existing client (another 
player in his club). After seeing the money in his savings 
account build up, Nick was starting to understand that 
he could begin to accumulate wealth if he stuck to a dis-
ciplined structure, however he really had no idea where all 
his money was going, had never completed a budget and 
didn’t really know what he should do with his money if he 
started saving it anyway,” said Kelly. 

Table 1: Summary
Income $120,000 base, plus match payments 

Expenses $42,000 (but currently spending more because hasn’t had any limits)

Assets $32,000 cash

$21,000 AFL super plan $18,000 car

Liabilities $12,000 car loan
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client behaviour and areas 
that needed addressing
All Wealth Enhancers clients are required 
to complete a budget and financial position 
prior to coming in for their goals and val-
ues session, with Riegelhuth specialising in 
strategic advice while Kelly focuses more on 
investment advice.

After completing his budget, Nick was 
surprised that he only required $42,000 
each year to provide himself with what he 
considered to be a comfortable lifestyle. Cur-
rently he was spending upwards of $75,000. 

“A big concern we uncovered for Nick was 
that he was starting to realise how much ca-
pacity he currently had to build wealth, and 
that this may not be available to him in the 
future,” said Kelly. 

For Nick, and most other AFL players, 
the concern is that their career has a finite 
life cycle, and could be cut short by injury 
at any time. 

“He was worried that he’d already wasted 
a lot of money over the previous few years 
and wanted to know that going forward he 
would be maximising this opportunity in-
stead of wasting it. We identified that a major 
goal for Nick was to set himself up financial-
ly by the time he finished playing football.”

Riegelhuth discussed his current behaviour with money, and dis-
covered that he often overspent his credit card. While he usually 
paid it off in full each billing cycle, he would sometimes forget and 
as a result be charged interest. Nick currently had two bank accounts 
with his existing bank, one for his general savings and one for eve-
rything else. 

“He felt as though he didn’t really have full control of his money 
and we noted that some improvements around cash flow manage-
ment could be made. Nick also admitted that occasionally he would 
move money from his savings account into his regular bank account 
if he had overspent for the month,” said Riegelhuth. 

“When we took Nick through our process, designed to establish 
his personal goals, we determined that he would like to purchase his 
own home within the next three years and aim to repay it during 
his football career, he anticipated spending about $500,000 on this 
home. 

“He also wanted to make sure he had enough money to go over-
seas each year, which he estimated would cost $10,000 which was in 
addition to his general expenses.”

They also discussed his remaining car loan of $12,000 and the 
fact that he was being charged a higher rate of interest (9.27%) on 
this loan than the rate at which he was earning interest on his sav-
ings (5%). 

“Luckily, Nick’s car loan had no early repayments fees so we de-
cided one of his goals would include the quick repayment of this 
loan,” said Riegelhuth. 

Table 2: Values and timeframes on each of Nick’s  
personal goals

Goal When? Value

Repay car loan 2011 $12,000

Save home deposit 2014 $100,000

Establish financial security 2019 ?

Smart strategies
Based on the value and timeframes, Riegelhuth established with 
Nick (Table 1), she broke down all his assets and financial goals to 
clearly set out achievable strategies. 

“Nick was lucky enough to have a car loan which had no exit fees 
or penalties for early repayment. We advised Nick to use $12,000 
from his current savings account to repay this loan in full. This 
would immediately reduce his savings account to $20,000,” said 
Riegelhuth. 

After stripping back all of Nick’s expenses (and removing the car 
loan repayments of $5,400) his new required expenditure came in 
at $37,000. 

This was broken down further and established that $26,000 was 
spent on bills and expenses, such as rent, phone, electricity and the 
remaining $11,000 was what Nick required on a weekly basis for 
food, fuel and entertainment. 

This left a surplus of $48,000 to work with for the year and more 
for the proceeding years. Any match payments in the following 12 
months would be treated as additional surplus.

“First and foremost we established a new bank account to act as a 
cash bucket, and instructed the payroll officer at his football club to 
make all salary and match payments into this account.

“We then established a direct debit of $210 each week ($11,000 an-

The quote

“When we took Nick 
through our process, 
designed to establish 

his personal goals, we 
determined that he 

would like to purchase 
his own home within 

the next three years 
and aim to repay  

it during his football 
career, he anticipated 

spending about 
$500,000 on  

this home.”

The quote

“We advised Nick 
to use $12,000 from 
his current savings 
account to repay this 
loan in full. This 
would immediately 
reduce his savings 
account to $20,000.”
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nually) to his existing bank account to cover his regular weekly living 
expenses. Essentially, this is what Nick had to live off and all he needed 
to worry about on a weekly basis. We suggested in Nick’s instance that 
he cease use of his credit card as he had a tendency to overspend.”

Riegelhuth also set up direct debits for all of his bills and rent from 
the cash bucket account, and also arranged the regular transfers list-
ed below (these form the wealth accumulation part of the strategy).

Future savings
Riegelhuth recommended Nick save at least a 20% deposit for his 
first home, and given that he now only had $20,000 left in savings 
after repaying his car loan, we needed to substantially increase his 
monthly contributions. 

Firstly, Riegelhuth established an online high-interest savings ac-
count, that was not attached to his current bank account. 

“This removed the temptation of moving money between ac-
counts and also achieved a slightly higher rate of interest at the time,” 
said Riegelhuth.

They then established an automatic monthly transfer, occurring 
just after his monthly pay day, of $2,200 which (with compound in-
terest) would ensure he reached his goal of $100,000 within 3 years.

In order to meet Nick’s goal of being able to spend $10,000 each 
year on travel, they also set-up a sub-account attached to the online 
high-interest savings account. They set up a regular monthly transfer 
of $830 direct from his cash bucket, an amount indexed each year.

Saving for a rainy day
The rest of Nick’s surplus was to be directed toward simply accumu-
lating as much additional wealth as possible in order to provide Nick 
with option once his football career ended. 

“Although we always like to put a target figure on each of our cli-
ent’s goals, it was difficult in this instance, however Nick simply un-
derstood the importance of putting away as much additional wealth 
as possible while he had the opportunity,” said Riegelhuth. 

This was broken down into three areas:

Long term: Superannuation
As Nick was approaching the highest marginal tax bracket (when 
match payments were included) we recommended he commence sal-
ary sacrificing up to the concessional contribution limit of $25,000 
into his superannuation fund. As is common practice, the club was 
contributing the maximum of $15,775 already as part of his salary 
package. 

So for Nick he only needed to make an additional annual salary 
sacrifice of $9,225, representing a net reduction in monthly income 
of only $473 (or $5,673 annually). Although young, he may not be 
able to do this at a later stage in life, particularly if he is earning a 
much lower salary. The impact over the long term that these addi-
tional early contributions make will be enormous.

Medium term: Insurance Bond
The advisers recommended using an Insurance Bond to accumulate 
his medium term wealth as he would have a tax-free lump sum avail-
able to him in 10 years, hopefully around the time, or not too long 
after he finished playing football. 

“We established a direct debit from the cash hub of $500 each 
month, with the plan to increase this by 25% in the following year 
and reassess at that stage,” said Riegelhuth.

Short term: Share Portfolio
“Although we had accounted for all of Nick’s surplus at this stage, 
we hadn’t taken into consideration any match payments, or potential 
sponsorship income for that matter either.”

As this income wasn’t guaranteed, it was decided Nick should 
utilise a Separately Managed Account (SMA) to access a variety of 
shares, at a low cost, which Kelly and Riegelhuth could easily add 
lump sums to from time to time when the opportunity presented it-
self. This also provided an element of liquidity should Nick require 
money in the years following the purchase of his property when all of 
his cash savings would be tied up in the mortgage. Ideally though, he 
would not need to touch these funds until his football career was over.

Personal wealth protection
Within Nick’s AFL Superannuation Plan, he had affordable auto-
matic Life and TPD cover of $400,000. With no financial depend-
ants or unsecured debt, both advisers felt this level of cover was ap-
propriate for his needs and certainly worth holding on to. TPD and 
Income Protection is generally not available to football players so it 
was important he retained what TPD cover was already in place.

“We recommended Nick take out $500,000 in Trauma cover 
which would be sufficient to provide him with a couple of years cur-

The quote

“This session has 
proved an invaluable 
investment in time up 
front, as when market 
conditions change, 
our clients are already 
prepared for this and 
comfortable. They 
don’t panic.”
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rent income, if he needed to take time out of 
football to recover. Thinking ahead, it would 
also more than cover his future anticipated 
mortgage. At Nick’s young age, the premi-
ums recommended were level and afford-
able,” said Riegelhuth.

Table 3: Strategic approach
Income (after tax) $85,000

Expenses -$37,000

Surplus $48,000

Home Deposit  $26,400

Holidays $10,000

Superannuation $5,673

Insurance Bond $6,000

Share Portfolio Adhoc

Investment advice
As each investment goal has its own time ho-
rizon and required investment return, each 
portfolio is customised with those factors in 
mind. Once a client has been through Goals 
and Values, Kelly runs a one hour Investor 
Education session with every new client. 

“This session has proved an invaluable 
investment in time up front, as when market 
conditions change, our clients are already 
prepared for this and comfortable. They 
don’t panic.” said Kelly

“During our investor ed session, Nick was 
educated on the pros and cons of each asset 
class, investor psychology, risk/return trade-
off and the importance of having a clear 
investment strategy. Nick’s risk profile was 
determined during this session,” said Kelly. 

Home Savings & Holiday Account
An online high-interest savings account that 
had the ability to add sub-accounts was per-
fect for Nick. After researching the highest 
available interest rate, a suitable product was 
selected. 

Superannuation
Nick understood that as he had an extremely 
long investment horizon in the superannua-
tion environment it was important to be ex-
posed to growth assets. It was suitable for Nick 
to be invested in a High Growth portfolio.

“We had recommended Nick retain his 
existing superannuation, one of the reasons 
being the insurance he had through the 
fund. We built a high growth portfolio, with 
a long term view, using a selection of 5 man-
aged funds available to us”. Kelly said.
Insurance Bond
A diversified portfolio was constructed that 
had exposure, through managed funds, to 
Australian equities, International Equities 
and Fixed Interest. Given the fact that Nick 
would soon be investing in property, no ex-
posure to this asset class was included in his 
other portfolios at this stage.

“Tax is always going to be a major issue 
for Nick, so looking at products like an In-
surance Bond, allow us to cap some of his 
investment earnings tax at 30%, particularly 
as this is a long term investment.” said Kelly.

Share Portfolio
The goal of this investment was to provide 
access to an investment that would grow over 
time and also provide a passive income in the 
future if required. An SMA that had a con-
centrated portfolio of ASX200 stocks with 
low turnover was ideal for Nick. 

“The great thing about an SMA is that 
Nick can actually see the stocks that he 
owns and he can learn more about these 
shares as our relationship continues, with-
out the burden of expensive brokerage at 
this early stage while he is building up his 
portfolio” said Kelly.

Overview of outcomes and results pro-
duced for client

“After being a client of Wealth Enhancers 
for one year, we recently met with Nick to 

review his situation. So far he had achieved 
much of what he wanted within such a short 
time frame.” (Refer to Table 3). 

Table 4: So far he has accumulated  
the following:

Home Deposit  $48,200

Superannuation $29,735

Insurance Bond $6,280

Share Portfolio $32,150

Total $116,365

In the annual meeting, Kelly and Riegel-
huth adjusted up his Insurance Bond contri-
butions (to $7,500) and also increased his 
home deposit savings (to $2,500). As Nick’s 
income has increased, this allowed an in-
crease in his lifestyle expenses to $300 each 
week for regular spending. 

Nick was able to build a substantial share 
portfolio quickly by contributing all match 
payments into his share portfolio. Nick also 
had a holiday and more importantly, had the 
money available to pay for everything in full, 
returning to Australia with no credit card debt.

“Nick found the new structure of his bank 
accounts and the fact the all bills and trans-
fers were automatically taken care of to be a he 
relief. He felt confident about his future and 
grateful for the advice, security and peace of 
mind we have provided him,” said Kelly.

Advice structure
Nick was charged an initial fee (flat fee) of 
$4,100 for client engagement, research, pro-
vision and implementation of advice. This 
included portfolio construction and invest-
ment advice. This fee was charged through 
superannuation, as Nick was increasing his 
superannuation contributions substantially 
this was suitable for him and provided some 
tax efficiencies.

He is charged an ongoing monthly retain-
er (flat fee) of $440 for strategic and invest-
ment advice as required, and is not charged 
additional fees for adjustments and new ad-
vice provided in line with his original strat-
egy. This fee is direct debited from his cash 
bucket and was factored into his budget.

Wealth Enhancers received commission, 
both initially and on an ongoing basis for his 
insurance. A hybrid commission structure 
was used.

Nick is not charged an ongoing percentage 
based portfolio management fee at this time. 

In the future, if it is suitable for him to in-
vest in an actively managed portfolio, he will 
go onto this type of retainer. fs
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